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Persuasion Power: The Art of the Argument

Master the art of the argument: Write with passion, purpose, and precision!

m How do rhetorical questions engage the reader by forcing them to stop and
consider their own opinion?

m Why does the use of emotive language, such as 'devastating' or 'miraculous’, create
a stronger bond between the writer and the audience?

m What role do modal verbs like ‘'must’, 'should’, and 'will' play in establishing
authority and urgency within a piece of writing?

m In what way can acknowledging a counter-argument actually make your own
position appear more balanced and trustworthy?

m How can the clever use of statistics or expert opinions transform a simple personal
preference into a convincing, logical argument?

Did you know? Did you know? The most persuasive speakers in history often used the 'Rule of
Three'—presenting ideas in groups of three (like ‘clear, concise, and compelling’) because the human brain
finds patterns in threes much easier to remember and trust!

Key vocabulary: Rhetorical question - Emotive language - Modal verbs - Superlatives - Exaggeration -
Counter-argument - Alliteration
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